
A NOTE FROM SCOTT:

Welcome to the September issue of The Self 
Storage Millionaire’s Club Newsletter – The 
Industry’s most powerful newsletter.  Well 
it’s hard to believe that School is back in 
session and the pools will soon be closing (at 
least in the Midwest).  But that’s ok, because 

I welcome the time for me to get back to 
working a little harder on my education.  
The Storage Industry seminars begin to pick 
up again, and I take more time to read and 
catch up on all things “Self Storage”.   

I encourage you to do the same by grabbing 
a book, or a webinar and get back to School!

To your Self Storage Success,

    Scott Meyers       

Quick Peek at What’s Inside!

SEPT
2011

•	 Academy Calendar
Find out where the next 3 day Self Storage 
Academy will be! Grab this opportunity to 
be on your way to success!

•	 Safe	Investing	for	Everyone
Learn how to invest safely, even in this tough 
economic climate!

•	 New	Features	to	INSOMNIAC
Discover the new features of OpenTech’s new 
INSOMNIAC Kiosk software, and make online 
rentals and reservations a breeze!

•	 Scott’s	Inbox
Got a question and want an expert answer? 
Scott provides the best information to any 
thing you’re wondering about when it 
comes to the self storage business.

•	 Self	Storage	Investing	Products
Get a complete set of Scott Meyer’s 100% 
Satisfaction Guaranteed methods of 
investing successfully in self storage!

•	 Wine	of	the	Month
Featured bottle for September!
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The education team is a critical part of our success. 
Please meet the coaches at SelfStorageInvesting.com™ 

Jim Walker
Jim is the Coordinator of all things Education/Coaching for Self- 
Storage Investing. He has over 15 years experience in sales, 
management, customer service and marketing.

Linda Davis
Linda is the Administrative support for the entire team. She co-
ordinates speaking engagements, caters to vendors and keeps 
us all in line.

Jesse Luke
Jesse has proudly served as a professional mentor with our Self 
Storage Investing program since 2010. He has been a featured 
speaker at the boot camps since 2008, and greatly enjoys as-
sisting new investors who are actively looking to purchase their 
first self storage operation.

Anne Williams
Anne has served the self-storage industry for eleven years and 
is frequently called upon to offer advice relevant to manage-
ment, operations, market conditions, capital markets and eco-
nomic trends affecting the self storage industry.

Kevin	Rollings
Kevin is the Coach for Operations and Management Expertise 
and has over 25 years rental experience at various levels of 
management and ownership.

ContaCt us

Scott@selfstorageinvesting.com
Jim@selfstorageinvesting.com
Linda@selfstorageinvesting.com
Jesse@selfstorageinvesting.com
Anne@selfstorageinvesting.com
Kevin@selfstorageinvesting.com
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Calendar defIned
Coaching	Groups:	

The Coaching Groups are designed for the in-
dividual who really wants to take advantage 
of experts in this field. If you are interested in 
finding out more about these, please email: 
jim@selfstorageinvesting.com

Webinars:	

A webinar is an exclusive opportunity to Mil-
lionaire’s Club members. Scott will periodically 
hold virtual workshops via an hour or so we-
binar. These are additional learning opportuni-
ties, but from the comfort of your own home.

Workshops:	

The One Day workshops are PREVIEW events 
for our more intensive Academy. These events 
are free and will prepare you for the awesome 
3 Day Event. While not required, these come 
highly recommended before an Academy.

Academy: 

These 3 day workshops are an intensive educa-
tional experience. You can walk away from one 
of these Academies and feel confident in your 
new business ventures.

Sunday Monday Tuesday Wednesday Thursday Friday Saturday

Wisconsin 7:30pm Journal 10am Record 
Quick Tip Video

New Mentoring 
Group 6

7:30pm Journal 10am Record 
Quick Tip Video

7:30pm Journal 10am Record 
Quick Tip Video

7:30pm Journal 10am Record 
Quick Tip Video

7:30pm Journal 10am Record 
Quick Tip Video

Calendar of events

28 29 30 31 Sep 1 2 3

4 5 6 7 8 9 10

11 12 13 14 15 16 17

18 19 20 21 22 23 24

25 26 27 28 29 30 Oct 1
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Where: 
Phoenix, Arizona

When:
Aug 4-6, 2011

What’s	In	Store	for	This	Exciting	3	Day	Event

Join me for three education packed days, where I’ll put	you	on	the	fast	track to
creating a lifelong income stream in the best kept secret in the real estate 
business – Self Storage.

Come spend	3	full	days with me where I’ll share all my secrets on how to make
millions in Self Storage. We’ll spend the first two days in an executive classroom
setting followed by a luxury bus trip to a facility to cement the strategies and
concepts you’ve learned over the 2 previous days.

You’ll be able to personally experience how to force the appreciation and value
by adding multiple	profit	centers	available	in	self	storage including climate
controlled units, insurance income, offices, merchandise sales, Truck Rental,
Boat/RV parking and much, much more!

You get to experience	first	hand,	in	a	real	world	setting,	and	learn	how	I	apply	
everything that I’ve just taught you in the classroom, at a facility. 

Contact	Linda	Today	to	Get	YOUR	Academy	Seat	SAVED!!

linda@selfstorageinvesting.com

AcAdemy Tour 2011
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AcAdemy Tour 2011

Where: 
Nashville, Tennessee

When:
Nov 10-12, 2011

CHANGE	OF	LOCATION!

In an effort to make it centrally located for easy travel, please take note 
the San Francisco Academy has been moved to

NASHVILLE,	TENNESSEE!

Sign Up TODAY to take advantage of this AWESOME learning
opportunity.

Catch	Up	With	Us	at	ONE	of	these	Great	Cities	THIS
YEAR!	Contact	Linda	with	any	questions!!

linda@selfstorageinvesting.com



With the current strain that the economy 
has caused many businesses, it’s not hard to 
see why many have began to broaden their 
horizons.  In uncertain times, small business 
owners are the first to realize just how much 
a bum economy can affect their profits.  And 
as property owners, their services may be 
some of the first to be seen as “trimmed fat.”  
However, rather than selling, jacking up their 
prices, or, just closing up shop, many self 
storage companies have chosen a different 
option: branching out.
In the past year we have seen a number of 
property investment companies not only join 
up their businesses, but begin to offer more 
for their current customers. A business that 
used to offer self storage services is now 
providing moving truck rentals — an all-in-
one deal.  And a company that once focused 
on storing documents or other climate-
controlled items, might now break into the 

real estate market and start its stint with 
property rentals.  Other businesses are simply 
partnering with one another to ensure shared 
patronage, an example of networking to the 
extreme.

These company expansions are a show of the 
self storage market’s willingness to adapt and 
change in order to continue its success.  It’s 
also proof that the storage business continues 
to thrive.  A failing company does not have 
the ability to expand its empire. The fact that 
storage company after truck rental business 
continues to do so shows they have the 
collateral to support it.  Seeing others expand 
should be reassuring to any small business 
owner.  It reassures that the self storage 
market, despite a down economy, is profitable 
and stable.

6

Self Storage BuSineSS expanSionS 
prove Market iS StaBle
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ScoTT’S Inbox
your QuestIons ansWered

INBOX:

SCOTT’S REPLY:

No email? We love 
Snail Mail too!

Please mail your
correspondence to: 

Scott	Meyers,	
15570	Stoney	Creek	
Way,	Noblesville,	IN	
46060

Scott,

What is the best way to start relationships with brokers and 
agents in our area? Do you complete a google search and then 
start cold calling brokers? I want to get my name out to these 
people but not sure the best way.

That being said... I also want to be very careful since I don’t 
want my current company to know I am changing careers. Do 
you have any advice on how to navigate this type of situation?

One thought I had would be to hold off on “getting my name 
out” until I am in this business full time. This, however, 
would mean I have to rely solely on the mailers and internet 
searches.

Thoughts?

Thanks!

Michael 

Yes, technically, it’s cold calling.  I google “self storage brokers” 
first, to see who specializes in the asset class in our area – and 
those are the folks I target first.  

I wouldn’t worry about your company finding out – this is 
an investment – You’re over analyzing.  Go after it full force.  
Plenty of people buy investment real estate even though they 
have a full time job, and should not be any concern.

Keep me posted Michael! 
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My Bucket List
1.  Run with the Bulls in Pamplona (or maybe just job behind them)
2.  Jump out of an airplane
3.  Experience a Formula 1 race in Monaco (The Pinnacle of Auto Races!)
4.  Drive an RV to Punxsutawney with the family to witness Groundhog Day
5.  Buy another 1969 Corvette (to replace the one I had to sell on EBay to keep from   
  going bankrupt when I was knee deep in the tenant and toilet business)
6.  Compete in a triathlon (just a small one)
7. Go on a Mission trip to Haiti, China or Nicaragua
8.  To buy a bigger home with a bigger office, pool and a wine cellar
9.  Witness the Tour De France - ALL 2 WEEKS
10. Charter a Private Boat with the family and tour the Caribbean
11.  Go Whitewater rafting
12. Visit a REAL dinosaur dig with the family
13.  Witness a LIVE volcano
14. Create a Family Foundation and involve my kids
15. Own a vacation home, on the ocean, with WHITE SAND beach and a hammock strung 
  between 2 palm trees for the family to get together FOREVER
16. Attend the Olympics with my kids
17. Build at least 2 homes each year in Haiti that will accommodate a family of 8
18. For Christina and I to have a private dinner with a well-known winemaker and his wife 
  in the cellar of their winery in Napa Valley
19.  Visit the Holy Land (as soon as it becomes safe to travel there)
20. Retrace the family tree and visit some relatives in Germany who have never heard of me, 
  and whom I don’t know exist
21. Visit the Taj Mahal with the family
22. Shake Michael Schumacher’s hand (we were both born on 1/3/1969)
23. Stand under the Eiffel Tower with the family, hold hands and sing a silly American song 
  at the top of our lungs
24. Climb a mountain (small one)
25. To lead a life where people know me the best, and love me the most
26. Ride in a racecar at the Indianapolis Motor Speedway
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self storage InvestIng ProduCts
Be sure to check out the new products available: VISIT OUR NEW SITE!

http://selfstorageinvesting.com/products/

Self	Storage	Kiosks
This course will unlock the secrets to the hottest 
technology that is increasing cash flow, boosting values, 
and reducing management headaches at thousands of Self 
Storage Facilities Nationwide!  Are you Ready to join the 
Kiosk Revolution?

The	Ultimate	Self	Storage	Marketing	Guide
Scott’s Proven Marketing Plan walks you through each step 
to develop a focused, successful marketing plan for your 
facility. Also included is a template for you get your plan 
started!

Start	Marketing	NOW!

The	Manager’s	Toolkit	and	Operations	Forms
You’ll get a CD absolutely jam-packed with every possible 
manual, form, and document you could ever possibly need 
to operate your new self storage facility, 70 documents 
in all! All the forms required for the day to day operation 
of a self storage facility. (If you own the Home Study, you 
already have this in your disc)

Self	Storage	Valuator	Software
Scott Meyers’ Self Storage Valuator™ Software Tool was 
designed to enable you to analyze your self storage 
opportunities with amazing speed and accuracy. The tool 
provides unique insights into each facility that will enable 
you to confidently evaluate each new opportunity. (If you 
own the Home Study, you already have this in your disc)
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New Features to eNhaNce opeNtech’s
INsoMNIac KIosKs For selF-storage operators

WIne of the Month
OK, one of our mentoring students told me I 
HAD to try a bottle of Santa Ema Merlot.  She 
said it got a 90 Rating From Robert Parker, 
and it only cost $13.  I’ve seen this wine at my 
local grocery store several times, but I’m not a 
Merlot Drinker, and not a big Fan of the Mass 
Produced Wines.  However, It was on sale for 
$10, and if it actually tasted good, who knows, 
I could really be the hero by serving it to 
Family and Friends.  

So I bought one and the wife and I drank a BIG 
Glass on the deck a few nights ago.  Now I’ve 
had some Killer Chilean Cabs from the Maipo 
Valley, so I was hopeful it wouldn’t disappoint.  
And it didn’t.  Decant it or let it breathe 
awhile, but it’s real Jammy for a Merlot, and 
it could be served with A big old Steak, or on 
its own (or with Popcorn as we had).   For $10, 
you can’t go wrong.  Big Thumbs up.

santa eMa Merlot

What I’M readIng noW

readIng

The Cub Scout Bear Hand book, And the 
Fishers Youth Football Playbook – Yep, not 
only has school begun, but so have fall 
sports and activities.  Still finishing Poke 
the box, that I highlighted last month.  Did 
you Read it?
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ClassIfIeds
PLACE 
YOUR 

ADS 
HERE!

What Can Be Listed?
• ANY existing Self Storage Facility that you currently own
• Parcels of land to be developed, that are owned by you
• Equipment used by a Self Storage business owner
All ads are subject to rejection if the item(s) do not apply to 
Self Storage.

All advertisements MUST include:
• A detailed description of item(s) limit of 50-75 words per ad
• A fair asking price and payment terms
• A means of contact for the buyer to contact YOU DIRECTLY

We will not negotiate a sale for you. We will also only provide 
the contact information you have supplied to SelfStorageIn-
vesting.com

To Place an Ad:
Contact Linda: linda@selfstorageinvesting.com

Have something to sell related 
to Self Storage? 

If you’d like to include a list-
ing in our Classifieds section, 
please email:

linda@selfstorageinvesting.
com

Huntsville,	Alabama	Sale	Price	$1,400,000
Self Storage Facility
Rentable Square Feet: 36,325
Total Units: 281 ~ Climate Controlled
Total Land Area 328 Acres ~ Room for Expansion: .85 Acres
Year Built: 1995
Unit Occupancy 96%
Year of Last Price Increase: 2009
Number of Buildings: 13 ~ Roof: Pitched/Shingled ~ Paving: Asphalt ~ Fencing: Perimeter ~ Gate: DIgital
Rental Office: Yes ~ Software: None
Current NO: $117,980+/yr

Please Contact for Additional Information and to Arrange a Site Visit!
Micah B. Cornett
Sherman & Hemstreet
706.722.8334 (office)
706.627.3091 (cell)
email: micahcornett@yahoo.com


